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 Abstract: Most of the SHGs members believed that finance is their major problem. It 
is true that any unfavorable event in business will lead to financial crisis. If not managed 
well, even units running with fair margin will find financial exigencies. It is found that 
shortage of working capital is the single major financial problem in women enterprises. 
Investment is a commitment of funds made in the expectation of some positive return. If 
the investment is properly undertaken, the return will be commensurate with the risk the 
investor assumes. Investment goals vary from person to person business to business. 
While some want security, others give more weightage to returns alone. The present study 
aimed to know the financial attitude of SHG members towards insurance schemes 
particularly. 
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1. INTRODUCTION 

People facing common risks come together and make their small contributions to a 
common fund. The contribution to be made by each person is determined on assumption 
and past experience. The business of insurance done by insurance companies called 
Insurers is to bring together persons with common insurance interests (sharing the same 
risk) collecting the share or contribution (called premium) from all of them and paying 
out compensations (called claims) to those who suffer. Premium is determined base of 
various factors like age, amount of cover, period of cover with some additions made for 
the expenses of administration. The insurer is in the position of a trustee as it is managing 
the common fund for and on behalf of the community. It has to ensure that nobody is 
allowed to take undue advantage of the arrangement. That is to say that the management 
of the business requires care to prevent entry onto the group of people whose risks are not 
of the same kinds as well as paying claims on losses that are not accidental. The decision 
to allow entry is the process of underwriting of risk. Both underwriting and claim 
settlement have to done with great care. With objectives defying any range, it is obvious 
that the products required will vary as well. The business of insurance is related to the 
protection of the economic values of assets. Every asset has a value. The asset would have 
been created through the efforts of the owner, in the expectation that, either through the 
income generated there from or some other output, some of his needs would be met.   

However, if the assets get lost earlier, being destroyed or made non-functional, through 
an accident or other unfortunate event, the owner and those deriving benefits there from 
suffer. Insurance market is a mechanism through which life and general insurance policies 
are bought and sold through which large parts of losses to individuals and business 
communities are met. Insurance is thus bought and sold in a market just as a trade is 
carried on in material goods. The insurance sector in India has come a full circle from 
being an open competitive market to nationalization and back to a liberalized market 
again. Tracing the developments in the Indian insurance sector reveals the 360-degree 
turn witnessed over a period of almost two centuries. As the insurance sector has 
developed, there’s been a growing acceptance by most policyholders that the assured 
return era is a thing of the past. This in fact has also been one of the reasons why many 
investors have shifted to market linked plans. Another positive change has been the 
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increasing level of people buying term plans. This is good from a policyholder's 
perspective as a term plan offers a higher sum assured at a minimal cost. This was not the 
case till a couple of years ago. Nearly 80 per cent of Indian population is without life 
insurance cover, health insurance and non-life insurance continue to be below 
international standards. And this part of the population is also subject to weak social 
security and pension systems with hardly any old age income security. This itself is an 
indicator that growth potential for the insurance sector is immense. A well-developed and 
evolved insurance sector is needed for economic development as it provides long-term 
funds for infrastructure development and at the same time strengthens the risk taking 
ability. It is estimated that over the next ten years India would require investments of the 
order of one trillion US dollar. The Insurance sector, to some extent, can enable 
investments in infrastructure development to sustain economic growth of the country. The 
increasing importance of knowledge in the Indian insurance industry is likely to make 
employability a critical factor for retention of qualified managerial manpower in the 
future. To create such a milieu, insurance companies need to have a critical mass of 
management that encourages a knowledge-based culture. The present study aimed to 
know the financial attitude of SHG members towards insurance schemes. 

2. MATERIALS AND METHODS 

Gobind N. Ganga (1996) examined the nature of the financial system and the role of 
life insurance companies in mobilizing and allocating resources for financial and, hence, 
national development in Guyana. The issues analyzed include life insurance savings, 
investment behavior of life insurance companies and the potential for the life insurance 
sector to provide the critical mass for the development of efficient capital markets and 
national economic development. The analysis suggests that the growth and development 
of the sector depends on continuous improvement of product and 
administration/management efficiency, as well as, the provision of a sufficient volume 
and range of appropriate investment instruments.  

Anjugam (2007) stated that that socially backward, landless and marginal farm house 
holds participate more in the self-help group programme. Possession of livestock and 
consumer goods by the member households has been found to deter the joining of group. 
Uma Narang (2012) stated that SHGs have been identified as a way to alleviate poverty 
and women empowerment. And women empowerment aims at realizing their identities, 
power and potentiality in all spheres of lives. But the real empowerment is possible only 
when a woman has increased access to economic resources, more confidence and self 
motivation, more strength, more recognition and say in the family matters and more 
involvement through participation. Although it is a gradual and consistent process, but 
women should build their mindset for taking additional effort willingly for their overall 
development. SHGs have the potential to have an impact on women empowerment. 

The reliability and validity of any research depends upon the systematic method of 
collecting data and analyzing the same in sequential order. In the present study, an 
extensive use of both primary and secondary data has been made in order to achieve the 
objectives of this study. For collecting primary data, field survey technique was employed 
in the study.  First-hand information was collected from 300 SHG members in Erode 
district. The data collected have been analyzed and interpreted by applying multi-variant 
statistical tools i.e. Factor Analysis. Factor analysis is used to study the interpersonal 
relationship factor considered important by the respondent. The purpose of factor analysis 
is to determine the response to the several numbers of statements, which are significantly 
correlated. In every factor analysis, there is the same number of factors as there are 
variables.  Each factor captures a certain amount of the overall variance in the observed 
variables, and the factors are always listed in order of how much variation they explain. 
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3. RESULTS AND DISCUSSIONS 

The key concept of factor analysis is that multiple observed variables have similar 
patterns of responses because they are all associated with a latent (i.e. not directly 
measured) variable. In the present study, an inter Correlation Matrix was prepared and the 
details are shown in table 2 reveals that the correlation between all the variables are in 
good fit and hence the factor analysis is very appropriate. 

Table No. 1. Correlation matrix 

Variable 1 2 3 4 5 6 7 8 9 10 

1 1.000          

2 .405 1.000         

3 .400 .164 1.000        

4 .264 -.049 .215 1.000       

5 .177 .034 .039 .213 1.000      

6 .165 .063 .207 .239 .542 1.000     

7 -.004 -.106 .099 .124 .076 .111 1.000    

8 -.053 -.070 .194 .275 .134 .187 .410 1.000   

9 -.168 -.065 .128 .223 .030 .092 .110 .322 1.000  

10 .029 .163 .086 .053 .303 .343 -.073 -.062 .138 1.000 

The result of the fitness test regarding factor analysis based on Inter Correlation Matrix 
has been presented in table 2. 

Table No. 2. KMO and Bartlett's Test 

KMO and Bartlett's Test 

Kaiser-Meyer-Olkin Measure of Sampling Adequacy .789 

Bartlett's Test of Sphericity 

Approx. Chi-Square 517.818 

Df 45 

Sig. .000 

Table 2 exhibits the KMO results. If the values of this test stand very small or low, it 
indicates that the correlation among the variables is not satisfactory and factor analysis 
will not be suitable. But as apparent in table 3, the value is 0.789 which is not less than 
0.5 and hence satisfactory. So, the factor analysis for the present study is effective and 
suitable. 

 It is necessary that the scale constructed and the components extracted should be 
able to explain the variance in the data. To analyse this variance, the eigen values are 
calculated. A low eigen value contributes very little to the explanation of the variances in 
the set of variables being analysed. The sum of eigen values, as expected, is equal to the 
number of variables being analysed. To measure the important factors determining the 
level of agreement on the interpersonal relationship practices, the initial eigen values, 
extraction sums of squared loadings and the rotation sums of squared loadings have been 
presented in table 3. 

Table No. 3. Total Variance Explained 

Total Variance Explained 

Co
mp
one
nt 

Initial Eigen values 
Extraction Sums of 
Squared Loadings 

Rotation Sums of Squared 
Loadings 

Total 
% of 

Variance 
Cumula
tive % 

Total 
% of 
Varia

nce 

Cumu
lative 

% 
Total 

% of 
Varian

ce 

Cumulat
ive % 
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1 2.354 23.539 23.539 2.354 23.539 23.539 1.835 18.348 18.348 

2 1.733 17.327 40.865 1.733 17.327 40.865 1.722 17.220 35.568 

3 1.377 13.772 54.638 1.377 13.772 54.638 1.699 16.995 52.563 

4 1.024 10.244 64.882 1.024 10.244 64.882 1.232 12.319 64.882 

5 .892 8.923 73.805       

6 .718 7.177 80.982       

7 .615 6.151 87.133       

8 .502 5.017 92.151       

9 .439 4.394 96.544       

10 .346 3.456 100.000       

Table 3 shows that though there are 10 variables that can be extracted, but only three 
variables can be extracted among the 10 variables which have eigen value more than one.  

Hence, to show the components loading which are the correlations between the 
variables and the components, Rotated component matrix has been presented in table 4. 

Table No. 4. Rotated Component Matrix 

Rotated Component Matrixa 

 Component 

 1 2 3 4 

Responsibility of company .846    

Availability of new schemes .808    

Quality of services .617    

Safety  .826   

Minimum rate of return  .692   

Bonus  .664   

Medical benefit   .739  

Accidental benefit and matured benefit   .735  

Easy payment    .632 

Reputation    .878 

By retaining only those variables with eigen values greater than one, it can be inferred 
that 23.539 percent of variance is explained by variable 1, 17.327 percent of variance is 
explained by variable 2 and 13.772 percent of variance is explained by variable 3 and 
10.244 percent of variance is explained by variable 4. Thus all the four variables put 
together explain the variance to the extent of 64.882 percent. 

Extraction sum of squared loadings is also used for measuring the important factors 
determining the level of agreement on the interpersonal relationship practices. Table 3 
also indicates that the total of 64.882 percent variance is not uniformly distributed across 
all the variables, since it is evident that only the first component accounts for 23.539 
percent variance. As the variables are not uniformly distributed, the rotated sum of 
squared loadings method is used to distribute the variables uniformly across all the factors 
whose eigen value is more than one. From the analysis, it is evident that out of 10 
statements of opinion on financial attitude of SHG members towards insurance schemes, 
10 statements were grouped into 4 component factors and were termed as responsible, 
devotion, preventable and steadfastness. 
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4. RECOMMENTATIONS AND CONCLUSION 

SHGs are necessary to overcome exploitation, create confidence for the economic self-
reliance of rural people, particularly among women who are mostly invisible in the social 
structure. These groups enable them to come together for common objective and gain 
strength from each other to deal with exploitation, which they are facing in several forms. 
The majority of the SHG members are employed; this is the core market segment which 
should be concentrated on. Since security and return is the main expectation of SHG 
policy holders and investors, it is suggested that this aspect be reinforced while wooing 
prospective investors. Credit needs of the rural and urban poor women are fulfilled totally 
through the SHGs. It is suggested that monthly premium suggested must not exceed 20 – 
25 % of the income keeping in mind the quarterly premium payment must be suggested 
while approaching prospective clients. The awareness of market linked schemes to the 
people is low. The respondents who prefer return as their investment option will prefer 
market linked pans when its advantages known, so steps should be taken in this area to 
create good awareness. Since most of the respondents prefer only certain schemes, all the 
other schemes available in the market should be promoted and the insurers must be 
updated on the highlights of the schemes. The last few years have been a watershed for 
assured return plans. As the insurance sector has developed, there's been a growing 
acceptance by most policyholders that the assured return era is a thing of the past. The 
private insurance companies are focusing on the market linked plans. The insurance sector 
and the state have to act together in order to create incentives for building and business 
owners to take loss prevention measures. A further challenge for the insurance sector is to 
transfer a portion of the risk to the capital markets, and to serve better the needs of the 
poor. 
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